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Scorecard Approach to Marketing

The scorecard approach to marketing is a quick and simple way of aligning marketing activity with your scaleup business goals. All you have to do is:

- Enter an X on the number you rate your marketing activity at (1 being weak and 10 being strong)
» Pick the lowest scoring pillar as your focus for improvement over the next SO days
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(next 90-180 days)  (next 1-3 years)
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